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Introduction
First of all, congratulations on your selection to be part of this delegation! As always, applications this year 

were of an incredibly high standard and extremely competitive, with only a small portion ultimately selected 

to be part of the delegation. 

The purpose of this document is sponsorship! This is a “how-to” guide for obtaining individual sponsorship, 

planning fundraisers, and applying for grants to help fund your place in the delegation. Have a read through 

this guide, and hopefully it will be helpful. 

We all know that finding money for a trip of this nature is a difficult prospect. The money has to come from 
somewhere and, in just about everyone’s case, this ends up being our parent’s pockets. That’s why under-

taking an active approach to finding and securing indidivual  sponsorship is an absolute necessity.  
 

Finding sponsorship isn't as hard as you might have first thought. You can all expect, with some effort, to 
cover at least some part of the cost of the trip. 

 

This guide will explain some opportunities for sponsorship, grants, and fundraising. 

Sponsorship is the money which you can receive from organisations or individuals that assist in funding 

your trip – thus making them a ‘sponsor’. There are many, many, many philanthropic groups and organi-

sations that exist for the simple purpose of giving out money to people (that’s people like you) for them to 

undertake personal developmental activities and attend events exactly like those that UN Youth run! There 
are also a multitude of government (local, state and national) grants you can apply for -- it’s just a question 

of finding the right ones. These will all be explained further on the following pages. 

Fundraising, on the other hand, takes the form of events or initiatives that you can organise yourself with 

the goal of obtaining a profit that will contribute to the cost of the trip. Simple examples of this are holding a 
movie night at a community theatre, a BBQ at your school or, in conjunction with your school, a casual day, 

while initiatives take the form of the sale of chocolates etc. 

Be conscious of this distinction so you will be able to divide up and organise your efforts. We hope the next 

few pages are helpful for you. Always contact your leadership team if you need help!



Sponsorship
ROTARY AND LIONS CLUBS
Everyone of you has a local rotary and/or Lions 

club you can approach for funding. If you don’t 

know what Rotary or Lions is and where they 

are- here are some helpful websites:

www.rotary.org.au

www.lions.org.au

It would be wise to use this website to find the 
addresses of the Rotary/Lions clubs you wish to 

approach and send them a letter (a model letter 

is on the last page of this guide- but don’t let 

this limit you, personalise this letter and include 

anything you think may be missing or remove 

anything you think is unnecessary.)

It should be noted, that “some money doesn’t 

come cheap.” Most organisations will ask you 

to come to a meeting of theirs to talk about the 

trip. Don’t let this deter you from organisations 

like this. They’re always friendly and are excited 

to see young people engaged with programs 

that UN Youth runs. 

BUSINESSES
This works better if you have a family connec-

tion with a business. Nonetheless it’s worth a 

shot at a range of places as businesses like to 

be able to say that they ‘assist people within 

their local communities’--you’re doing them a 

favour by giving them an opportunity to do this! 

Send them a letter asking for a contribution and 
see what they say.

Remember, you may be asked to come in and 

give a short presentation or just speak with 

someone that works there. Just apply the same 

principles as with Rotary and Lions.

SCHOOLS
Your school is very likely to provide you with at 
least some sponsorship. Approach a teacher 

you’re comfortable with, a year coordinator, or 

a principal-- and ask them how to go about it. 

Even $50 or $100 is a good start. Many of our 

delegates have been given some form of finan-

cial support from their schools, so definitely ask!

LOCAL COUNCILS
Your local council will likely have a participation/
leadership grant you can apply for. If you do not 

already know, find out which council area you’re 
in and look on their website. They’ll probably 

have a section for this-- you’ve just got to find it! 
If they don’t, send an email to a local councilor- 

it can’t hurt! 

The Australia Local Government Association- 

www.alga.asn.au/links/obc.php

MEMBERS OF PARLIAMENT
Your local MPs, state and federal, love to get 
their names onto things! Send them a letter and 
ask them for a contribution for your place on the 

tour. You’ll be surprised how many take up the 
offer. 

If you don’t know already, you can find out who 
your local members are at the following web-

sites:

Federal MPs and their contact details:
http://www.aph.gov.au/house/members/index.

htm#

Go to your appropriate State/Territory Electoral 
Site to find out your other local member.
http://www.gov.au/



Grants

Grants are difficult to secure, and we would advise 
focusing more on local grants to sponsor your trip. 

Here are a few links that may help you find a grant 
relevant to your spot on the tour. We’ll be looking, 

but if you see one that might be relevant to the 

entire delegation as a whole- send it our way so we 

can apply to reduce the cost to everyone at once!

 

Grants LINK
www.grantslink.gov.au

This site will help you find Australian, state and 
local government grants and funding programs 

available for individuals, businesses and 

communities to help them develop solutions 

to local and national problems, fund ideas and 

initiatives and provide assistance in times of 

hardship. You will find a wide range of current and 
topical information about state, local and Australian 

government grants and funding programs which 

are of particular value to Australians in rural, 

regional and remote locations.

GRANTS SEARCH AUSTRALIA
www.grantsearch.com.au

This site is a comprehensive funding database 

with ~3,000 sources of financial support for 
study, travel, research, business and professional 

development, the arts, sport and community 

projects. It contains grants sourced from all 

levels of government (Federal, State and Local), 
universities, foundations, private sector and 

overseas. This site has a subscription fee.

OUR COMMUNITY AUSTRALIA
www.ourcommunity.com.au

This is a useful website that encompasses a 

publishing house and 12 knowledge and service 

hubs. These include a Boards, Committees 

and Governance Centre, Leadership Centre, 

Insurance and Risk Management Centre as well 

as Finding and Managing Money. It has great 

newsletters, publications and resources that can 

help community groups, Councils, individuals and 

businesses.

PHILANTHROPY AUSTRALIA
www.philanthropy.org.au

Philanthropy Australia is the umbrella association 
for family, private and corporate trusts and 

foundations. Its aim is to provide a primary 

resource which identifies the priorities of trusts 
and foundations, and to provide information about 

sources of private trust, foundation and corporate 

funding available in Australia.



Fundraising

SCHOOL EVENT
Getting your school on side is a great way to 

kickstart your fundraising for the tour, you’ve got a 

captive market who will typically be supportive of 

you as well as some organisational support. Your 
specifics will depend upon the school, but try to get 
your principal, SRC and teachers on side to help 
run events ranging from a cake sale, plain clothes 

day or whatever else your school will help out with.

BBQ
A BBQ is one of the easiest ways to raise some 

money. All you need is a location, a BBQ, some 

sausages (and probably some vegetarian 

alternatives) and members of the public. Places 
like your local Bunnings/Supabarn/Woolworths/
IGA/etc, a popular park with public BBQs or your 

school.

MOVIE SCREENING
A movie night is something that can be easily put 

together. They are put on at community cinemas as 

an incentive to increase the numbers of guests that 

attend the cinema on a specific night, to increase 
the numbers of guests into the future and promote 

their business. The way it works is from each ticket 

you sell the cinema takes a share while you keep 

the rest. There are generally no caps on how much 

you can charge for your tickets. So, if the cinema 
takes $7 or $9 (the usual rate) of every ticket and 

you sell tickets for, as I would suggest, $10 for 

children and $15 for adults, then the amount that 

can be raised is well worth the effort. Also, these 

cinemas will only take money from the tickets 

of the people that come on the night. As such, 

if somebody is a no show and they have paid in 

advance (the best method), then you can keep the 

full price of that ticket.

If there are other people in your area who are also 

attending the trip, it may be worth doing a movie 

night together and splitting the costs. That way, 

you can minimise the amount of work and share 

your networks so you reach as many people as 

possible. 

There are a range of other things you can do 

to raise funds but the most important tip for 

fundraising is keeping the effort as minimal as 

possible with the largest gains. 



Things to remember

Some organisations you will approach meet irregularly. They may meet weekly, fortnightly or monthly. If 
they meet monthly, this being the worst case scenario but something you should take into account, then 

you will be unlikely to get a response from them for quite some time – depending on when their last meet-

ing was and when there next one is. As such, it is important to open a line of communication – email or 

phone. 3-4 days after you send each letter or email to the organisation you are approaching you give them 

a call.

It’s always nice to give people a reason to care about giving you money--make time to explain what the 

tour is, how you were selected, why you think it’s important and valuable to your life. You want to make it as 
easy as possible for them to help you. Always remember that you are asking people to give you something 

that is largely disconnected from what they do--so always answer questions promptly--if you don’t know the 

answer, ask one of your facilitators! 

While there may be many avenues of sponsorship for you to pursue, it is also important to remember that 

rejection is something you’ll probably (almost certainly) experience during this time. Common lines such 

as “sorry but our funds have already been allocated for this year”, “as you can appreciate, we get a lot of 

requests for funding of this nature and cannot fill them all” and “there is no room in my budget for personal 
funding” are the norm when undertaking this kind of thing and you will encounter them often. Always be po-

lite, and thank them for their time. Even though it may be quite disheartening, people are incredibly sincere 

and do wish you the best--they may also know other places you can ask or have some creative ideas. You 
also never know when you might be contacting them again so it’s very important to build a positive relation-

ship! 

There are so many organisations, businesses, grants and individuals that WILL help you out. It is just a 

matter of finding them. So, the more letters and information you send out, the sooner you start and the lon-

ger you keep at it, the greater your chances are of striking gold and finding these people. It is all a matter of 
persistence.

In addition to this document, you’ll be given a template letter that you can customise with details about the 

tour you’re going on, your background, and why it matters to you. The more time you put into personalising 

your letter, the easier it is going to be to to explain why sponsorship is important (but don’t waste too much 

time doing it.)

We hope that this guide has been helpful, if you ever have any questions about sponsorship--always con-

tact your facilitators! 

Good luck!



OPENING YOUNG EYES TO THE WORLD


